n WORLD OF PERCY LLC

Plan. Win. Adopt.

CAPABILITY STATEMENT / 2026

AV and education technology support for schools and the teams that serve them.

FOUR SERVICE PATHS

School needs and RFP

Assess rooms and workflows, plan options, and draft
vendor-neutral requirements for the school's
procurement team.

Vendor proposal support

Organize responses, technical narratives,
requirement maps, and final reviews for a published
bid.

AV sales engineering

Discovery, solution-fit comparison, demo planning,
and defined fractional technical pre-sales support.

Training and adoption

Independent Radix admin and Promethean
ActivPanel sessions, plus role-based guides and
handoff.

HOW AN ENGAGEMENT STARTS
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Email the need Define the scope

FOCUS AREAS

HOW WE WORK

Former sales engineers

Technical pre-sales and K-12 AV experience connects
equipment detail to buyer and user needs.

U.S. wide

Remote work nationwide, with onsite discovery or
training scoped by project and location.

One side of a procurement

School-side RFP advice is separate from vendor bid
support on that same solicitation.

Defined deliverables

We agree on scope, timing, fee, and client approvals
before work begins.
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Agree on delivery

Review the result

Interactive displays | Classroom audio | Campus AV | Device management

Start with an email or public bid

worldofpercy.com/rfp | sales@worldofpercy.com

World of Percy LLC - Based in Texas - Serving clients across the United States



